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Let’s Not Get Greedy!
by Ben Vestal

In these very optimistic times, many owners are 
giving some thought to selling their property rath-
er than waiting out the market.  Trying to squeeze 

out every last penny comes with the risk of going on 
the always bumpy ride of the next real estate cycle.  
Real estate prices have been gradually increasing over 
the last several years and self-storage has continued 
to be the shining star of “niche” real estate sectors.  
Typically, a real estate transaction can be described 
as “one party’s gain is another party’s loss.”  There is, 
however, a very unique situation that exists today 
where both buyers and sellers can win 
in a transaction because the current 
economic climate allows both buyers 
and sellers to achieve their goals with-
out hurting the other party’s position.  
 
We have learned that there is a ma-
terial difference between “thinking 
about selling” and becoming an ac-
tual seller.  Eventually, almost every-
one will end up being a seller and it is 
a matter of when that concerns most 
owners.   Thinking through the fol-
lowing factors will help you determine 
how close you are to actually becom-
ing a real seller which will help max-
imize your investment returns.  Now 
is a time to be smart, not emotional.  

Financing: 
It has been well documented that today’s low interest 
rates have something to do with the pleasant situation 
of most self-storage owners today.  While this prob-
ably does not come as a surprise, I believe that the 
magnitude of the current financing market is worth 
more than a cursory nod.   The low interest rates along 
with some financial engineering (interest only, high 

leverage, Libor floater rates, etc.) have created a tre-
mendous opportunity for investors to achieve very 
compelling cash-on-cash returns all while paying very 
aggressive prices.  It occurrs to me that the availability 
and aggressive nature of the current financing market 
may have to do with the current supply and demand 
in the market for commercial real estate loans.  As you 
will see in the chart below, the CMBS debt coming due 
in 2014 ($66.9B) is relativity low compared to 2015 
($100.9B), 2016 ($109.4B) & 2017 ($137.4B) respec-
tively. 

 

Because of the relatively small amount of CMBS debt 
coming due over the last three years (2012, 2013 and 
2014), it has been challenging for financial institutions 
to grow their production.  This has led many of these 
financial intuitions to make loans that are outside their 
traditional investment criteria (such as secondary 
markets, smaller loans and better terms to bowers) in 
order to grow their production.  The growing supply of 

  Chart I:  Comercial Real Estate Debt Maturities by Lender Type

    Source:  Trepp, LLC via Deloitte 2013 Commercial Real Estate Outlook



willing and able lenders and the shortage of qual-
ified borrowers/buyers has swung the leverage to 
the borrowers/buyers for the time being, which has 
allowed sellers to reap the benefits of the qualified 
buyer’s ability to pay more due to better financing 
terms.  However, it is possible that the pendulum 
could swing back to the financial intuitions in 2016 
and 2017 as they will have many more opportuni-
ties to make loans. This could create a bifurcation 
in the financing market which will have most buy-
ers/borrowers achieving less aggressive financing 
terms and in turn drive down prices as buyers will 
struggle to achieve their equity yield requirements.    
It is important for owners/operators to remember 
that the physical property needs to make you mon-
ey, not the financing.  Since most of us have been 
at the real estate game for some time, I believe it 
is appropriate to consider our “gut feeling” with 
regards to the longevity of the current financing 
market.   

Competition: 
Another factor facing owners/sellers today is in-
creased competition or potential future competi-
tion.  We are seeing many local markets that are 
seriously affected by larger, more sophisticated 
operators and in addition, the prospects of new 
competition being built are coming back into the 
picture after a 5+ year hiatus.  New development is 
slow in coming, however it never seems slow if one 
is built in your local market! 

Are You a Real Seller? 
Determining if you are a real seller is the single 
most important decision any one owner can make.  
A real seller is someone who has a defined reason 
to sell and is willing to price the property at lev-
el that is within the market.  Serious buyers want 
serious sellers and when a buyer finds out that a 
seller isn’t realistic about selling because of price, 
timing, or market conditions, those buyers will 

seldom get interested again.  The result is that a 
non-serious seller offends their best prospects and 
those prospects will remember! OVERPRICING 
IS NOT HARMLESS! 

Personal Issues: 
Retirement, estate planning, partnership prob-
lems, liquidity and divorce are just a few things 
that make owning an investment property diffi-
cult.  Experience has shown that the vast majority 
of self-storage sales are a result of personal issues 
and not what we as brokers would consider mar-
ket-driven issues (a sale that takes advantage of 
the market conditions or concerns for the future 
market conditions).  This proclivity to make the 
final decision based on personal issues is entirely 
appropriate, but with a little planning and forward 
thinking about the current market, small adjust-
ments in the timing of a sale (1-3) years can have a 
very beneficial effect on the IRR of an investment 
property.  Just consider the value swings we have 
experienced over the last 5 years! 

Clearly any of these topics mentioned above may 
have a material impact on a buyer’s or seller’s in-
vestment outcomes.  It is my unfortunate duty to 
report that these unique market conditions will 
come to an end. I wish I could predict exactly 
when this will all happen, but I can’t.  However, it 
has been my experience that you can’t call the top 
of the market because by the time you make the 
call, the market has passed you by.  If you are at or 
near one of those “personal crossroads” or your gut 
feeling tells you that now is the time to capitalize 
on the market conditions, it is time to get serious 
about selling.  The rewards make it worth playing, 
but the real estate game is all about “Carpe Diem!” 
MM   

Ben Vestal, President of Argus Self Storage Sales Network, can be 
reached at 800-557-8673 or bvestal@argus-realestate.com. 



Property Showcase
Tucson, AZ			   $1,300,000
•	 479 Units
•	 41,473 RSF
•	 107,490 SF Land Area
•	 447 A/C units and 32 vehicle 
storage spaces

•	 Convenient neighborhood 
location

• 	Renovated in 2007

Douglasville, GA		  $1,625,000
•	 222 Units
•	 27,800 RSF
•	 2.39 Acres
•	 Well established facility with 
strong occupancy

•	 High visibility location
•	 Add’l 4,000 RSF pad ready to 
build

Mt. Vernon, MO		  $1,100,000

•	 390 Units
•	 66,828 RSF
•	 5.3 Acres
•	 Largest facility in the area
•	 High growth area just off I-44 
between Joplin & Springfield, 
MO

•	 Fenced, gated and well lighted

Jeff Gorden, CCIM
480-331-8880

jgorden@selfstorage.com

Monticello, NY		  $4,500,000

•	 2 Property Portfolio
•	 703 Units
•	 66,625 RSF
•	 16.52 +/- Acres
•	 2 storage facilities plus 5 
parcels of commercial land

•	 Located in one of the largest 
villages in the county 

Canton, OH			  $1,150,000
•	 89 Units
•	 9,785 RSF
•	 6.46 Acres
•	 Also includes 56 mobile home 
pads

•	 Located just off US-30
•	 Fenced storage buildings with 
security gate

Klamath Falls, OR		 $749,000

•	 150 Units
•	 19,800 RSF
•	 2.37 Acres
•	 Great Highway 97 exposure
•	 Commercial frontage
•	 Room to add about 50 units
•	 Owner’s home adjacent to 
property available for purchase

Fort Worth, TX		  $4,600,000
•	 3-Property Portfolio
•	 745 Total Units
•	 101,165 Total RSF
•	 6.4767 Total Acres
•	 Expansion opportunity
•	 Great revenue growth potential
•	 Incredible U-Haul truck business
•	 High growth locations 

Portsmouth, VA		  $2,100,000

•	 380 Units
•	 47,000 RSF
•	 77% Physical Occupancy
•	 Established facility with long 
history of stabilized income

•	 Climate control and non-
climate units

Linda Cinelli, CCIM
908-722-5661

linda@lcrealtyusa.com

Steve Boldish, CCIM 
541-776-1031

steve@mcpre.com

Mike Patterson, CCIM 
770-241-9070

ebroker@msn.com

NEW!

NEW!

Larry Goldman, CCIM
913-339-0641

lgoldman@selfstorage.com

Michale Venesky & 
Alec Pacella, CCIM

216-455-0886
mvenesky@naidaus.com

Tyler Trahant & 
Richard Minker, CCIM

817-840-0055
ttrahant@selfstorage.com

Stuart Wade, Jr.
757-618-3597

swade@thenicholsoncompanies.com

NEW!

NEW!
NEW!

NEW!

NEW!

NEW!



Sells Self Storage Nationwide!

Alabama	
	 Foley	 $999,500	 Bill Barnhill/Shannon Barnes	251-432-1287
			   Stuart LaGroue	 251-432-1287
	 Pinson	 $1,270,000	 Bill Barnhill/Shannon Barnes	251-432-1287
			   Stuart LaGroue	 251-432-1287		
	 Theodore	 $300,000	 Bill Barnhill/Stuart LaGroue	 251-432-1287
Arizona
	 Bullhead City	 $403,750	 Jeffery A. Gorden	 480-331-8880
	 Bullhead City	 $357,000	 Jeffery A. Gorden	 480-331-8880
	 Kingman	 $3,875,000	 Jeffery A. Gorden	 480-331-8880
	 Tucson	 $1,300,000	 Jeffery A. Gorden	 480-331-8880	
Arkansas
	 Hiwasse	 $599,000 	 Larry Goldman	 913-339-0641
California	
	 Orland	 $1,875,000	 Tom de Jong	 408-282-3829	
	 Vallejo	 In Contract	 Tom de Jong	 408-282-3829
	 Vallejo	 $1,850,000	 Tom de Jong	 408-282-3829
	 Woodland	 $6.50 PSF	 Tom de Jong	 408-282-3829 		
	 Yreka	 $590,000	 Tom de Jong	 408-282-3829
Colorado
	 Boulder	 Make Offer	 Joan Lucas	 720-855-6587		
	 Loveland	 $2,400,000	 Joan Lucas	 720-855-6587	
Florida
	 Jacksonville	 $3,675,000	 W. Frost Weaver	 904-265-2001
	 Lake City	 $1,535,000	 W. Frost Weaver	 904-265-2001
	 Lake City	 $325,000	 John W. Hill	 386-362-3300	
	 New Port Richey	 $425,000	 Chuck Grey/Jeff Grey	 727-849-2424
	 St. Augustine	 $2,200,000	 W. Frost Weaver	 904-265-2001	
Georgia
	 Carrollton	 $270,000	 Mike Patterson	 770-241-9070
	 Douglasville	 $1,625,000	 Mike Patterson	 770-241-9070
	 Villa Rica	 $1,200,000	 Mike Patterson	 770-241-9070
	 Villa Rica	 $880,000	 Mike Patterson	 770-241-9070
	 Winston	 $292,000	 Mike Patterson	 770-241-9070
Illinois
	 Dupo	 $807,000	 Larry Goldman	 913-339-0641
Kansas
	 Iola	 $530,000	 Larry Goldman	 913-339-0641
	 Junction City	 $1,895,000	 Larry Goldman	 913-339-0641
	 Topeka	 $1,795,000	 Larry Goldman	 913-339-0641
Louisiana
	 Bossier City	 $1,098,000	 Tyler Trahant/	 817-840-0055
			   Stuart LaGroue/Shannon Barnes	251-432-1287
Michigan
	 Lapeer	 $785,000	 Jim Soltis	 810-494-2062
Missouri
	 Branson West	 $895,000	 Larry Goldman	 913-339-0641
	 Lee’s Summit	 $2,650,000	 Larry Goldman	 913-339-0641
	 Mount Vernon	 $1,100,000	 Larry Goldman	 913-339-0641
	 Republic	 SOLD!	 Larry Goldman	 913-339-0641
	 Sunrise Beach	 $1,870,000	 Larry Goldman	 913-339-0641
Mississippi
	 Brandon	 $650,000	 Bill Barnhill/Stuart LaGroue	 251-432-1287
			   Shannon Barnes
	

Mississippi, cont.	
	 Canton	 $850,000	 Bill Barnhill/Stuart LaGroue	 251-432-1287	
	 Leland	 $286,000	 Bill Barnhill/Stuart LaGroue	 251-432-1287 		
	 3-Prop. Portfolio	$4,500,000	 Bill Barnhill/Stuart LaGroue	 251-432-1287
New Hampshire
	 Claremont	 $290,000	 Joe Mendola	 603-668-7000
	 Fitzwilliam	 $625,000	 Joe Mendola	 603-668-7000
	 Loudon	 $650,000	 Joe Mendola	 603-668-7000 
New Jersey
	 Branchville	 $1,950,000	 Linda Cinelli	 908-722-5661 
	 Hackettstown	 $4,400,000	 Linda Cinelli	 908-722-5661 
	 Montague	 $1,600,000	 Linda Cinelli	 908-722-5661		
	 Pemberton	 $975,000	 Linda Cinelli	 908-722-5661
	 Pennsauken	 $1,300,000	 Linda Cinelli	 908-722-5661
New Mexico
	 Mesilla Park	 $625,000	 David Etzold/Noel Woodwell	 915-491-9610
New York	
	 Hicksville	 $4,200,000	 Linda Cinelli	 908-722-5661
	 Islip	 $3,995,000	 Linda Cinelli	 908-722-5661
	 Middletown	 $450,000	 Linda Cinelli	 908-722-5661
	 Modena	 $995,000	 Linda Cinelli	 908-722-5661
	 Monticello	 $4,500,000	 Linda Cinelli	 908-722-5661	
	 Peekskill	 $3,500,000 	 Linda Cinelli	 908-722-5661
	 Port Jervis	 $1,600,000	 Linda Cinelli	 908-722-5661	
North Carolina
	 Whiteville	 $3,750,000	 Joey Godbold	 704-632-1027	
North Dakota
	 Watford City	 $1,200,000	 Bruce Bahrmasel	 312-518-3550
Ohio
	 Canton	 $1,150,000	 Alec Pacella/Michael Venesky	 216-455-0886	
	 Cleveland	 $2,300,000	 Alec Pacella/Michael Venesky	 216-455-0886		
	 Elyria	 $2,699,000	 Alec Pacella/Michael Venesky	 216-455-0886
	 Painesville	 Call Broker	 Alec Pacella/Michael Venesky	 216-455-0886
	 Washington CH	$355,000	 Alec Pacella/Michael Venesky	 216-455-0886
	 Zanesville	 $585,000	 Alec Pacella/Michael Venesky	 216-455-0886
Oklahoma
	 Moore	 $1,450,000	 Jared Jones	 918-583-3483
Oregon
	 Klamath Falls	 $749,000	 Steve Boldish	 541-776-1031
Pennsylvania
	 Bechtelsville	 $1,350,000	 Chuck Shields	 610-828-0100
	 Matamoras	 $1,100,000	 Linda Cinelli	 908-722-5661
	 Olyphant	 $850,000	 Chuck Shields	 610-828-0100	
South Carolina
	 Aiken	 $1,100,000	 Joey Godbold	 704-632-1027	
Texas
	 Fort Worth	 $4,600,000	 Tyler Trahant/Richard Minker	 817-840-0055
Virginia
	 Petersburg	 $450,000	 Stuart Wade	 757-618-3597
	 Portsmouth	 $2,100,000	 Stuart Wade	 757-618-3597
Wisconsin
	 Milwaukee	 $2,262,000	 Matson Holbrook	 414-270-4108	

•	 Over $90 million in self storage properties currently for sale, with prices ranging from $270,000 to over $4 
million to meet the needs of every buyer.

•	 For property details, broker information and helpful industry articles, visit www.argus-selfstorage.com or 
contact your local Argus  Broker Affiliate listed on the back of the Market Monitor!

http://www.argus-selfstorage.com/properties.php


Contact an Argus Broker Affiliate
NORTHEAST			   Company				    Phone		 Territory
Guy Blake, CCIM				    Pyramid Brokerage Company			  845-522-5900	 Upstate NY, Western CT
Linda Cinelli, CCIM, CEA			   LC Realty				    908-722-5661	 Northern NJ, NY (NYC, Long Island)
Joseph Mendola				    NAI Norwood Group			   603-668-7000	 MA, ME, NH VT, Eastern CT
Chuck Shields				    Beacon Commercial Real Estate		  610-862-1645	 Eastern PA, Southern NJ, DE

SOUTHEAST	
Bill Barnhill, CCIM			   Omega Properties, Inc.			   888-801-4534	 FL Panhandle
N.J. “Joey” Godbold			   Percival McGuire Commercial Real Estate	 704-632-1027	 NC, SC
Mike Patterson, CCIM			   Commercial Realty Services of West Georgia	 770-241-9070	 GA
Stuart Wade				    The Nicholson Companies			   757-618-3597	 MD, VA		
Frost Weaver (FL Commercial Brokers Network)	Weaver Realty Group, Inc.			   904-733-0039	 North, Central & South FL

NORTH CENTRAL
Bruce Bahrmasel				    Landstar Realty Group			   312-518-3550	 Northern IL, Northern IN
Alec Pacella, CCIM & Michael Venesky	 NAI Daus				    216-831-3310	 OH, Western PA
Larry Goldman, CCIM			   RE/MAX Best Associates			   913-339-0641	 KS, MO, Southern IL
Mike Helline & Paul Grisanti, CCIM		  Grisanti Group Commercial Real Estate	 502-253-1811	 KY, Southern IN
Matson Holbrook, CCIM & Max Schultz	 Siegel-Gallagher, Inc.			   414-270-4108	 WI
Jim Soltis					    Preview Properties.com			   810-494-2062	 MI

SOUTH CENTRAL
Bill Barnhill, CCIM			   Omega Properties, Inc.			   888-801-4534	 AL, MS, LA
Bill Brownfield, CRE, CCIM		 	 MKP Self Storage LLC	 	 	 713-907-6497	 South & Central TX
David Etzold & Noel Woodwell		  Etzold & Co.				    915-845-6006	 West TX
Larry Goldman, CCIM			   RE/MAX Best Associates			   913-339-0641	 AR
Mike Helline & Paul Grisanti, CCIM		  Grisanti Group Commercial Real Estate	 502-253-1811	 TN
Jared Jones, CCIM				    Porthaven Partners				    918-583-3483	 OK
Richard D. Minker, CCIM & Tyler Trahant	 CASE Commercial Real Estate Partners	 817-335-5600	 North TX

WEST
Steve Boldish, CCIM			   Oregon Self Storage Brokers			   541-776-1031	 OR
Tyler Clay, Bob Southern & Nicholas Maerz	 Coldwell Banker Commercial Clay & Associates	775-829-5900	 NV 
Tom de Jong				    Colliers International			   408-282-3829	 Northern CA
David Etzold & Noel Woodwell		  Etzold & Co.				    915-845-6006	 NM
Jeffery A. Gorden, CCIM			   Eagle Commercial Realty Services		  480-331-8880	 AZ	
Larry Hayes				    Hayes & Associates			   406-728-0088	 ID, MT
Joan Lucas				    Joan Lucas Real Estate Services, LLC		  720-855-6587	 CO
Jason Wilcox, CCIM			   RAVEN Commercial Real Estate		  206-919-7643	 WA

ARGUS NEWS
Congratulations to Larry Goldman, CCIM, of RE/MAX 
Commercial who sold Republic Security Storage in Republic, 
MO! Contact Larry at 913-339-0641 for more information.

Join Argus at the upcoming Spring Tradeshows for FREE!

SSA Spring Conference & Tradeshow
Where: Atlanta, GA
When: March 2-3, 2014

Click here to request a 
Free Tradeshow Pass!

Additional details can be found at  
www.selfstorage.org. 

Inside Self Storage World Expo
Where: Las Vegas, NV
When: March 31-April 1, 2014

Click here to request a  
Free Tradeshow Pass!

Additional details can be found at  
www.insideselfstorageworldexpo.com. 

mailto:argus@argus-realestate.com?Subject=SSA%20Free%20Tradeshow%20Pass
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