
Value Realization Process

Value
Realization

Client Involvement 

OBJECTIVES Information Gathering Pricing Marketing Negotiations Closing

•  Purpose of transaction

•  Confidentiality

•  Tax considerations

•  Employees

•  Timing

•  Financing 

     - carry back

•  Reporting requirements

Client Objectives
Information 
Gathering

Valuation 
& Strategy 

Development
•  Demographics

•  Market data

•  Financial Information

•  Environmental

•  Plans

    - site development

•  Competitive review

•  Zoning & tax

•  Traffic counts

•  Market analysis

•  Valuation

•  Property examination

•  Market strategy

•  Pricing strategy

•  Financing strategy

•  Preliminary negotiating
    strategy

•  Listing agreement

•  selfstorage.com

•  Online Marketing

•  Property presentation

•  Market Monitor

•  Trade publication ads

•  Property flyers

•  Tradeshow exposure

•  Co-op Brokers

Marketing
Program

•  Contact prospects 

•  Respond to inquiries

•  Qualify prospects

•  Answer objections

•  Review offers

•  Recommend counter    
     offers

•  Review references

•  Recommend offers

Negotiation Closing

•  Assist in due diligence

•  Assist in documentation

•  Recommend solutions for
    last minute problems

•  Verify closing financing

•  Assist in asset transfer

Information

FYI

Brainstorm

Revise

Approve
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